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See page two for the full text of OPA’s proposed 
Used Car Price Ceiling 


regulations, as presented before dealer meetings 
in New York May 4, St. Louis May 6 and San 
Francisco May 11. 
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OPA Determined on U.C. Price Peg 


Officials Ignore Dealer Protests, Say Control Needed ‘to Prevent Inflation’; 
Proposed Ceilings Based on Oct.-Dec. (1942) Book, Covering Makes 
For 1935 to 1942; $50 or 10% for Reconditioning 


What’s doin’ on R Street today, 
Washingtonians? 

* * * 

Seems Lewis got exactly what 
he wanted when U. S. took over 
the mines. 

* * * 

There’s still some pirating of 
dealer employes by other dealers. 
Isn’t it bad enough for dealers to 
have to compete with war plants. 

* * *€ 


A-card holders in Illinois are pay- 
ing nine to 13 cents per mile to 
operate their cars, 2,880 miles a 
year, Illinois Automobile Club fig- 
ures. 

* * # 


Passage appears likely for the 
McKellar-Robinson bill, providing 
a billion-dollars-a-year federal 
highway building program for post- 
war. 

* * * 

Indications are that OPA will 
permit truckers to keep their 4.7 
percent freight rate increase 
granted in 1942, because of cost 
factors. 

* * * 


Too Bad’ Dept. 

After 686 pages, the author of 
Audels’ “Machinists and Tool Mak- 
ers Handbook,” opines: 

“As to the term “Spiral”... 
Although some writers, manufac- 
turers and many machinists who 
should know better use the word 
“spiral” for helix, this usage is 
wrong and nothing can be done 
about it.” 


s* * * 


Dn Lend-Lease 


In past three months, U. S. lease- 
end shipments have been divided 
as follows: United Kingdom 38 
percent; Russia 31 percent; Africa 
and Near East 16 percent; Far 
East 14 percent. 

Moreover, Gen. Giraud last week 
handed over check for $15,000,000 
in partial payment for civilian 
end-lease supplies to French North 
Africa. 

s *¢ * 


Ala Detroit 
American soldiers literally are 
building their own combat vehicles 
and cargo trucks in North Africa, 
War department reports. Shipped 
n “knock-down” style, the parts of 
motor vehicles are taken from 
focks to motor assembly centers. 
“There, despite lack of facilities,” 
the War department says, “they are 
olled off the line with Detroit-like 
efficiency, completely assembled and 
eady for use.” As an example, the 
Hepartment reported that one crew 
received crated parts of a two and 
one-half ton cargo truck and five 
ours later it was driven away 
under its own power. 
* * +. 


Scrap Aids Relief 


American Red Cross, Army 
Emergency Relief, Navy Relief So- 
iety, and United Service Organi- 
ations shared equally last week in 
a gift of $2,433,185, the proceeds of 
he scrap rubber drive conducted 
‘ast Summer by the petroleum in- 
dustry. 

Four checks, each for $608,296, 
were presented by William R. Boyd 
r., chairman of the Petroleum In- 
ustry War Council, The oil indus- 
try collected 454,000 tons of scrap 

bber during the drive,, paid a 
benny a pound for the rubber as 
collected, and then sold it to the 
yrovernment’s Rubber Reserve Co. 
At a cent and a quarter. 


That the OPA skids in Washington are 
OPA Determined already greased for used car price 
On Used Car _ ceilings, despite virtually unanimous 
Price Ceilings dealer opposition, was plainly indicated 
; as a proposed maximum price regula- 
tion was presented in outline form to more than 600 dealers, 
from 21 states, at a meeting conducted Tuesday under 
OPA auspices in New York City. Although OPA spokes- 
men told AUTOMOTIVE News after the meeting that it was 
not “definitely settled” that such regulation was going 
through, and that definite action “was at least a month 
off,” their remarks during the conclave left little doubt 
as to official sentiment on the matter. 

In opening the meeting here, which was slated to be 
followed by similar sessions at St. Louis Thursday, and 
at San Francisco, May 11, T. J. Kinsaella, chief of the 
OPA machinery branch, declared that used cars are 
“cost-of-living” items, since they are now being purchased 
for necessary transportation rather than pleasure. He 
then significantly added that OPA policy, under President 
Roosevelt’s “hold-the-line” order, is to bring all cost-of- 
living items under price control. 

xkkk 

H. W. Huegy, chief of the automotive 
and parts section of the machinery 
branch of OPA, said that OPA had 
been discussing proposals for used car 
price ceilings for the last 18 months, 
intensively in the last three months, and that “it is impera- 
tive to act now to prevent an inflationary trend in prices.” 
Referring to the proposal as a “stabilization” program, 
rather than “freezing,” Huegy said OPA wanted to avoid 
market “rigidity.” It was felt, he said, that the market 
must continue insofar as possible in its customary manner. 
He said it was not believed by OPA that price regulation 
would distort regular marketing, but that it would 
stabilize and improve it. 

Huegy presented charts and statistics intended to show. 
that used car prices have been rising to the point where 
they are inflationary hazard. By other remarks, however, 
he indicated that Washington’s fear of used car prices 
from the inflationary angle stems from worry about public 
talk of rising prices, rather than the effect of the prices 
themselves. The used car market, Huegy said, is very 
much in the public eye and is a subject of common gossip. 
Used car prices have an important effect on people’s 
thinking even when they are not in the market for a used 
car, according to Huegy, and therefore have an “extremely 
important” effect on inflation as a whole. 

xk * * 

Although recognizing that the industry 
OPA Seeking has made a strong case against price 
Only Advice control, Huegy pointed out that his 
From Dealers agency already had been instructed to 
draw up a regulation and, therefore, 
sought only advice, counsel and suggestions as to the form 
of the regulation. Despite his request that the meeting 
be confined to discussion of the proposed regulation, the 
dealers at frequent intervals made plain through inter- 

jections their hearty disapproval of the whole idea. 

The dealers, who came from as far away as Florida, 
Texas and Minnesota, applauded loudly when Ray Cham- 
berlain, executive vice-president of National Automobile 
Dealers Assn., read into the record that group’s opposition 
to proposed ceiling regulation as had previously been sub- 
mitted in detail to OPA in Washington. 

xk * * 


The proposed regulation would divide 
the country into six zones, with each 
zone having a different ceiling price 
scale, based upon average book prices 
from October to December, 1942, and 
covering all makes, models, body types for 1935 to 1942, 


(Continued on Page 4, Column 2) 


‘Must Act Now 
To Prevent an 
Inflation Trend’ 


Oct.-Dec., 1942, 
Book Prices 
Used as Basis 


Ceiling to Prevent Inflation? 
It’s a Phony! 


“It is imperative to act now to prevent an infla- 
tionary trend in prices,” H. W. Huegy, chief of the 
automotive and parts section of OPA’s machinery 
branch, told dealers Tuesday in New York during a 
discussion of proposed used car price ceilings. 

* * # 


Probably most of the OPA officials do not know what 
inflation is. Inflation is a fall in the value of paper 
money and is caused by printing too much paper money. 
The only cure for inflation is heavy taxation, which 
makes it unnecessary for the government to print so 
many bonds. The agents that can stop inflation are 
Congress and the Treasury department. 

One of the symptoms of inflation is a rise in prices. 
OPA can temporarily prevent one of the symptoms of 
inflation—but it has no power to prevent inflation. If 
the government controlled and stabilized all prices, we 
could still have a great inflation—that is, we could have 
gobs of paper money accumulating which the ration 
boards and OPA prevented us from spending. Paper 
money, which we cannot spend, has no value at all. 

So the argument that the OPA wants to put a 
ceiling on used car prices to prevent inflation is a phony. 
For goods that are being currently produced, rising 
prices require more and more money to purchase the 
goods. But rising prices for goods already in existence 
have no effect on the volume of money. The gain in cash 
for the seller is equal to the loss in cash for the buyer. 


x k * 

For some civilian goods, a rise in price will stimulate 
production, thus diverting labor from the war effort. 
But a rise in used car prices will have no such harmful 
effect, for no automobiles are being produced. 

Used cars are not standardized articles, and it is 
impossible to frame any regulations for correctly deter- 
mining the value of them. Each used car must be 
judged on its merits. To attempt to determine the 
value of a used car by its make and age would be like 
saying that all red cows six years old are worth $75. 
Neither the OPA nor any other agency has any adequate 
records to show what used cars have sold for in any 
previous base period. 

Why not determine the average wage of factory 
workers and then make this average wage the legal 
maximum for all? 

The best regulator for determining who shall own 
the ~— automobiles is price. The man with an 
urgent n for a car will bid more, and this higher 
price offered will tempt the man with a less urgent need 
to sell. This price regulator will work smoothly, will 
put most of the cars where they are most needed, and 
will not cost Uncle Sam a penny for administrative 


expense. 
x k * 


Of course, from the bureaucratic viewpoint, the fact 
that a free market for used cars does not require ad- 
ministrators, inspectors, clerks and snoopers is its fatal 
defect. People on the government payroll who are 
itching to control us and to enlarge their powers are 
congenital and insurable enemies of liberty. Whenever 
they want to control something more, they drag out the 
old motheaten, frayed and hackneyed excuse that it 
is to prevent inflation. 

Inflation is the hobgoblin, the boogy man in the 
closet, which is used to frighten the economic illiterates 
in the country into accepting a multitude of useless 
regulations which actually impede the war effort. 
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sed Used Car 


Price Peg Rules 


(NOTE: THIS IS NOT A MAXI- 
; MUM PRICE’ REGULATION. IT 
IS AN OUTLINE AND EXPLA- 
NATION OF' CERTAIN PROVI- 
SIONS OF A PROPOSED. MAXI- 
MUM PRICE REGULATION FOR 
USED PASSENGER AUTOMO- 
MOBILES, AND HAS BEEN 
-PREPARED .FOR DISTRIBU- 
TION. AND. DISCUSSION. AT 
PUBLIC, MEETINGS TO BE 
HELD IN’ NEW YORK CITY 
MAY 4, 1943, IN'ST. LOUIS, MAY 
6, 1943, AND IN SAN FRAN- 
CISCO, MAY @1,"1943. 


1. Cohirhédities Covered 


tu, e 
By ‘the Regulation: 
(1) For the purpose of this Regu- 
lation, “used ‘passénger automobile” 
means any automobile which has 
a seating capacity of less than 10 
persons, and 
(1) has been driven over 1,000 
miles, and 
(2) irrespective of mileage, has 
been transferred to a person 
who has acquired it for use 
“ and not for the purpose of 
re-sale. 
It includes taxicabs and station 
wagons, and chassis and bodies for 
all of the foregoing. 


2. Types of Buyers and 
Sellers Affected: 


' The Regulation covers all per- 
sons, including dealers, who buy 
‘or sell used passenger automobiles. 

A. “Person” includes an_indi- 
vidual, corporation, partnership, 
association, or any other organized 
group of persons, or any legal suc- 
cessor to or representative of any 
of the foregoing, and includes the 
United States or any agency there- 
of, or any other government or any 
of its political subdivisions, or any 
agencies of any of the foregoing. 

B. “Dealer” means a person en- 
gaged in whole or in part in the 
business of buying, selling and re- 
pairing used passenger automo- 
biles, and who maintains a place 
of business for the display, sale, 
and repair of such vehicles. 


3. Method of Determining 


Maximum Prices: 
A. The seller or buyer shall first 
ascertain the region in which the 
sale occurs. The regions are: 


SN ee Oe ene ate 


REGION 1—Connecticut, Dela- | 


ware, District of Columbia, Maine, 
Maryland, Massachusetts, New 
Hampshire, New Jersey, New York, 
Pennsylvania, Rhode Island, Ver- 
mont, Virginia. 

REGION 2—Alabama, Arkansas, 


Georgia, Louisiana, Mississippi, 
North Carolina, South Carolina, 
Tennessee. 


REGION 3-— Illinois, 
Kentucky, Ohio, West Virginia. 


REGION 4 — Florida, Iowa, 
Kansas, Michigan, Minnesota, Mis- 
souri, Nebraska, Oklahoma, Wis- 
consin. 


REGION 5—Colorado, Montana, | 
New Mexico, North Dakota, South | 


Dakota, Texas, Wyoming. 


REGION 6—Arizona, California, | 


Idaho, Nevada, 
Washington. 


B. Base Price: 

The next step is to ascertain 
the “base price.” The “base price” 
is the price listed in the Appen- 


Oregon, Utah, 


dix for the make, model, model | 


year, body type, and passenger 


capacity of the vehicle being | 


priced as listed under the appro- 


Indiana, 


and “built-in” items. A partial list 

of such equipment and their prices 

is illustrated below: 

(c) Equipment 
Year and Make Description Price 
(1) 1942 Cadillac Hydra-Matic $100 
(2) 1941 Cadillac Hydra-Matic 90 
(3) 1942 Chrysler Vacamatic 45 
(4) 1941 Chrysler Vacamatic 40 
(5) 1940 Chrysler Overdrive 20 
(6) 1939 Chrysler Overdrive 15 
(7) 1942 De Soto Simpli-Matic 45 


(8) 1941 De Soto Simpli-Matic 40 

(9) 1940 De Soto Overdrive 20 
(10) 1939 De Soto Overdrive 15 
(11) 1942 Dodge _ All-Fluid Drive 35 
(12) 1941 Dodge Fluid Drive 20 
(47) Heaters 10 
(48) Radios 30 


D. Maximum Prices for 
Person-to-Person Sales, or 
for Dealer Sales Other 
Than Reconditioned and 


Guaranteed: 

The sum of the prices estab- 
lished by “B” and “C”, or by “B” 
alone, as the case may be, con- 
stitutes the ceiling price for 
person-to-person sales, and for 
all dealer sales other than dealer 
sales of “reconditioned and guar- 
anteed” used passenger automo- 
biles. However, when the vehicle 
is sold by a dealer as “recondi- 
tioned and guaranteed,” the 
maximum price may be _ in- 
creased as provided in Section 4. 


4. Maximum Prices for 
Dealer Sales of Recon- 
ditioned and Guaran- 


teed Vehicles 
A. When a dealer elects to sell 
a used passenger automobile as 
“reconditioned and guaranteed,” 
the maximum price shall be: 
(1) The price as determined by 
Section 3, plus $50.00, or 

(2) The maximum price as de- 
termined by Section 3, plus 
10% of that price. 

The highest price so calculated 
is the maximum price for a used 
passenger automobile when sold as 
“reconditioned and guaranteed” by 
a dealer. 

B. In order for a dealer to sell 
at a price as established by this 
Section 4, he is required to furnish 








priate regional designation. Pro- | 
vision will be made for the pric- | 


ing of vehicles not listed in the 
Appendix which will list 24 differ- 
ent makes by model year, body 


type and passenger capacity, for | 


the years 1935 to 1942, inclusive. 
The 1935 prices will be the “base 
price” for all prior years. 


The vehicles will be listed in an| 
Appendix as illustrated herewith. 


The makes to be listed are: Ameri- 
can Bantam, Buick, Cadillac, Chev- 
rolet, Chrysler, Crosby, 
Dodge, Ford, Graham, Hudson, 
Hupmobile, La _ Salle, Lincoln, 
Lincoln-Zephyr, Mercury, Nash, 
Oldsmobile, Packard, Plymouth, 
Pontiac, Studebaker, Terraplane, 
Willys. 


C. Equipment: 

There may be 2d ded to the “base 
price” the price of certain equip- 
ment, separately described and 
priced in the Appendix. The equip- | 
ment is limited to heaters, radios 


De Soto, | 


the purchaser with a signed guar- 
anty as follows: 

“Form of guarantee to be fur- 
nished by dealer to purchaser of a 
reconditioned and guaranteed ve- 
hicle as provided for in Section 4. 


Guarantee 

The vehicle described below 
has been reconditioned. It is 
guaranteed to be in good oper- 
ating condition and to remain 
so under normal use and service 
for the mileage traveled in the 
first 60 days after delivery, not 
to exceed 1,000 miles. 

If any repairs to which this 
guarantee applies become neces- 
sary within the period of this 
guarantee, the undersigned must 
be informed of the necessity of 
repairs and must be given a 
reasonable opportunity to in- 
spect the vehicle and to perform 
the necessary repairs, or to 
designate another person to 
make the inspection and to per- 
form such repairs. 

It is the responsibility of the 
undersigned to perform or to 
pay for such repairs, provided 
that where necessary repairs are 
performed by a person other 
than the undersigned, reimburse- 
ment will be conditional upon 
presentation to the undersigned 
of the itemized bill rendered for 
such repairs by such other 
person. 

This guarantee does not ex- 
tend to tires, tubes, paint, uphol- 
stery, or to any damage caused 
by misuse, negligence or colli- 
sion. 

Make of Vehicle 

Model ‘ 
Date of Delivery... 
Speedometer Reading 
Serial or Motor Number___ 
Total Selling Price $ 








(Signed) 
(Address) 


C. A dealer may grant a more 











































































1942—Series DH—Fleetmaster 
Town Sedan, 2 dr.—6 
Sport Sedan, 4 dr.—6 
AH—Special Deluxe 
Town Sedan, 2 dr.—5 
Sport Sedan, 4 dr.—5 
KH—Master Deluxe 
Town Sedan, 2 dr.—5 
Sport Sedan, 4 dr.—5 
1939—Series JA—Master Deluxe 
Town Sedan, 2 dr.—5 
Sport Sedan, 4 dr.—5 
HA—Master Deluxe 
Town Sedan, 2 dr.—5 
Sport Sedan, 4 dr.—5 
GA—Master Deluxe 
Town Sedan, 2 dr.—5 
Sport Sedan, 4 dr.—5 
FA—Master Deluxe 
Town Sedan, 2 dr.—5 
Sport Sedan, 4 dr.—5 
EA—Master Deluxe 
Town Sedan, 2 dr.—5 
Sport Sedan, 4 dr.—5 


1941—-Series 


1940—Series 


1938—Series 


1937—Series 


1936—Series 


1935—Series 





How OPA Would Do It 


CHEVROLET 


Base Price in Region 




















I W WW iIvVv_ VWI 
925 915 930 955 980 1030 
975 960 985 1015 1030 1080 
885 885 895 910 935 1005 
920 920 935 935 960 980 
645 645 660 680 710 765 
655 660 665 685 715 785 
545 545 555 565 595 660 
560 555 560 580 610 670 
440 430 445 460 490 550 
460 445 460 470 500 560 
340 355 350 360 395 465 
350 360 355 370 410 480 
260 260 260 275 295 365 
265 270 265 275 310 375 
180 180 185 195 225 275 
190 190 185 210 240 290 





liberal guarantee but the maximum 
price shall not be increased thereby. 


5. Maximum Prices— 
Duration 


A. The maximum prices deter- 


mined in accordance with Section 
3 shall be in force from the effec- 
tive date of this Regulation until 
September 30, 1943. 

B. Thereafter, the maximum 
prices shall be determined by 
multiplying the prices established 
by Section 3 by the percentage 


factors set forth in the following 


table on the prescribed adjustment 


date. The maximum prices so estab- 


lished shall be adjusted’ to the 
nearest dollar and shall be in force 
for the period immediately follow- 
ing, up to and including the day 
preceding the next adjustment 


date: 
Adjustment Percentage 
Date Factor 
(1) October 1, 1943 97% 
(2) January 1, 1944 94% 
(3) April 1, 1944 91% 


6. Method of Determining 
“Base Prices” of Ve- 
hicles Not Listed in the 
Appendix: 

A. If the used passenger automo- 
bile being priced is equipped with 
a body not manufactured by the 
manufacturer of the chassis, the 
“base price” for such vehicle shall 
be the price listed in Appendix B 
for the most comparable vehicle of 
the same make, model year, body 
type, and passenger capacity. 

B. If the used passenger automo- 
bile being priced is not listed in 
Appendix B, the “base price” shall 
be the price listed in Appendix B 
for the vehicle most nearly com- 
parable as to model year, body 
type, passenger capacity and wheel- 
base. 


C. If the used passenger automo- 
bile being priced is a year model 
of 1934, or any prior year, the 
“base price” shall not be higher 
than: 


1. The price listed in Appendix 
B for the 1935 year model ve- 
hicle of the same make, body 
type, and passenger capacity; 
or 

. If the make is not listed in 
Appendix B, the “base price” 
shall not be higher than the 
price for the 1935 model year 
vehicle listed in Appendix B, 
which is most nearly compar- 
able as to body type, passen- 
ger capacity, and wheelbase. 


D. If a chassis of a used passen- 
ger automobile is sold separately, 
the maximum price shall be 70 per 
cent of the “base price” established 
by this section for the complete 
vehicle. 


E. If the body of a used passen- 
ger automobile is sold separately, 
the price shall be 30 per cent of the 
“base price” established by this 
section for the complete vehicle. 

F. When a dealer sells a complete 
vehicle consisting of a new body 
attached to a used chassis, the 
“base price” shall be 

1. The “base price” for the used 
chassis as established by this 
section, plus 

The price of the new body sub- 
ject to applicable maximum 
price regulation. 


Manpower, Tool 
Shortages Hitting 
Parts Industry 


WASHINGTON. — Shortages of 
manpower and hand tools used by 
mechanics are creating difficulties 
for distributors of truck and bus 
parts, automotive tools, and shop 
equipment, government officials 
were informed at a meeting of the 
Automotive Wholesale Industry Ad- 
visory committee. Increases in 
truck traffic in war production 
areas have accentuated the prob- 
lems, it was pointed out. In De- 
troit, for instance, it is reported 
that 68 percent of the total freight 
traffic moves by motor truck. 

The manpower situation in the 
industry, the committee reported, 
is particularly acute since it re- 
quires approximately two years to 
train a key parts expert. However, 
increasing numbers of women are 
being trained for such positions, 
and the industry is experimenting 
with vocational schools offering 
courses in servicing. 

Maintenance of adequate man- 
power forces, it was pointed out, 
is necessary for the efficient func- 
tioning of the industry under WPB 
Order L-158, which requires a turn- 
in of old parts—and a consequent 
thorough examination to consider 
possible reconditioning—when new 
parts are being purchased. 

The situation involving the supply 
of mechanics hand tools was also 
viewed as critical. Although pro- 
duction of these items is generally 
at greater than pre-war volume, the 
present abnormal demand for them 
is placing a heavy burden on the 


supply. 


Akron Sales Active 


AKRON.—Sales of new automobiles 
continued active here for the week 
ended Apr. 29, when Akron District 
Automobile Dealers Assn. reported 30 
new cars sold compared with 38 the 
previous week and 60 the same week 
a@ year ago. Used car sales the same 
period totaled 223, compared with 204 
the week previous and 239 the corre- 
sponding week in 1942 


News in Brief 


Anti-Strike Bill 
DETROIT.—The United States 
Senate having enacted the Con- 
nally anti-strike bill, 638 to 16, 
the bill now goes before the 
House, which has several similar 
proposals of its own under con- 
sideration. Senate passage was 
prompted by the still threaten- 
ing attitude of Miner Chieftain 
John L, Lewis. The bill provides 
for a $5,000 fine or one year’s 
imprisonment, or both. 


Assail Order 
WASHINGTON, — Assailing 
the War Manpower Commis- 
sion’s order putting the steel 
industry on a 48-hour work- 
week, industry spokesmen last 
week declared that the order 
would boost steel payrolls by 
$100,000,000 a year and at the 
same time would neither in- 
crease production nor reduce 









































































DIGEST EDITION 


New Method Sets 
Value on Used 
Truck Extras 


WASHINGTON.—Dealers in used 
trucks are now provided with an 
alternative method for computing 
the “value when new” of extras 
purchased as original equipment in 
an action taken last week by OPA. 


Under Maximum Price Regula- 
tion 341 (used commercial motor 
vehicles), the value of extras pur- 
chased as original equipment, which 
are a factor in the computation of 
a base price, was based on the 
manufacturer’s original retail list 
price. However, OPA broadened the 
provision to permit dealers to use 
the current retail prices in the 
area in which the vehicle is being 
sold in cases where original list 
prices are not available. 

The new provision applies to all 
extras—those on the vehicle when 
first purchased for use, as well as 
other extras on the vehicle at the 
time of sale—and is contained in 
Amendment No. 1 to Regulation 
341, effective Apr. 28, 1943. The 
value when new of extras may be 
used with other factors prescribed 
by the regulation to determine the 
correct base price—roughly the 
“yalue when new” of the vehicle. 
Certain percentages, varying with 
the age of the vehicle, are applied 
to the base price to arrive at the 
ceiling. 

The amendment also provides a 
method for establishing a maxi- 
mum price for a complete com- 
mercial motor vehicle formed by 
altering a used chassis and attach- 
ing to it a new body, a practice 
which has developed since the pro- 
duction facilities of commercial mo- 
tor vehicles producers have been 
diverting to war production. The 
formula reflects the ceiling price 
for the vehicle without alterations 
determined in accordance with the 
provisions of the regulation plus 
the ceiling prices for extras, mate- 
rials and services supplied in mak- 
ing alterations and the maximum 
price for the new body. 


Doss Sees Boom 
In Postwar Sales 


RICHMOND, Va.—Great oppor- 
tunities for automobile dealers in 
postwar America were pictured by 
H. C. Doss, genera] sales manager 
of the Ford Motor Co., who came 
to Richmond to meet with Ford 
dealers of this area. There will be 
a great backlog of business when 
the war ends, he declared, although 
it will take several months, of 
course, for manufacturers to re- 
convert their plants to peacetime 
production. 

In the meantime, dealers are do- 
ing a good business in the line of 
servicing equipment, and _ there 
actually has been less turnover 
among Ford dealers since the wa 
started than during normal] times, 
he said. Car owners are realizing 
the importance of keeping their 
vehicles in good condition, which 
means that the dealers are kept 
busy even though there is prac- 
tically no activity in the selling 
end, the company official ex- 
plained. 


} 


labor needs, The industry al- 
ready is producing at 99 percent 
of capacity. 


‘In 60 Days’ 
WASHINGTON.—Rubber Di- 
rector William Jeffers revealed 
last week that “a small num- 
ber” of Buna-S synthetic tires 
and tubes would be rationed to 
B and C-card holders within the 
next 60 days. He said the tires 
and tubes were produced during 
the current experimental period. 


Hits ‘Pleasure Driving’ 

DETROIT. — Driving against 
non-essential driving, OPA last 
week ordered district offices to 
assign all] available investigators 
to clean up the misuse of B and 
C books, Chief Prentiss Brown 
particularly assailed trips to 
resorts, race tracks and night 
clubs. 
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Larson Tells Motorists: 
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DEALER WANT AD DEPARTMENT 


A new service to Automotive News subscribers, reaching more than 12,000 automotive establish- 


Don’t Put Your Cars 


n Dead Storage 
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By William Ullman 
Washington Correspondent 

WASHINGTON.—AIl government 
Agencies are increasingly aware of 
the fact that every possible car 
nd truck must be kept on the 
pad in these wartime days, ac- 
cording to Hubert Larson, chief of 
utomobile rationing for OPA. 

In order that the essential 27,000,- 
000 passenger cars and 5,000,000 

ucks of the country may continue 
in service, here are the suggestions 
made by Larson: 

Don’t put cars in dead storage. 
Get them out and drive them 
carefully under the present mile- 
age controls, 

Keep repairs up to the highest 
point of possible mechanical per- 
ection. If you find that you can- 


Smallecomb Heads 
orthern Calif. 


Dealers Assn. 


SAN FRANCISCO. — Northern 
alifornia Motor Car Dealer Assn. 
as reelected Glen C. Smallcomb, 
Chevrolet dealer in Burlingame, as 
president. 

Other officers reelected were: 
James Paps, partner-manager of 

e C. N. Weaver Co. of Oakland, 
vice-president; William Silva, Mo- 
desto Studebaker dealer, treasurer, 

d William Stahl, Packard dealer, 

onterey. 

The executive board for the year 
943 is composed of the following 
dealers: R. J. Crow, Chico; Russ 

thbert, San Jose; Jack Eagal, 
tockton; Joe Gaestel, Merced; 
Dave Galbraith, Marysville; Carl 
ustafson, Eureka; J. J. Jacobs, 
acramento; Charles McGimsey, 
Dixon; Carl Ortman, Stockton; Jess 
Rodman, Fresno; Oliver Sollom, 

ill Valley; Car] Voss, Salinas, and 
Les Vogel, San Francisco. Vogel is 
Iso president of the San Fran- 
isco Motor Car Dealer Assn. 


e 
nrationed Sales 
* . e a 
ow in Virginia 
RICHMOND, Va.—The “thaw” 
automobiles costing over $2,500 
by OPA brought no boom in busi- 
ness to Richmond automobile deal- 
s. It was pointed out that auto- 
mobiles listed at $2,500 at the fac- 
ory sell for more than $3,000 here 
d the demand for them is limited. 
Then, too, there is gasoline ra- 
oning to be considered. Automo- 
Miles in the higher price brackets 
usually consume more gasoline 
han smaller cars and, unless sup- 
jlementary gasoline is secured, the 
A ration is not sufficient. 


The order applies to passenger 
ears only and dealers said that 
some cars in this class may be 
hoved for use by high officials 
who will drive them for official 
business only. Dealers generally 
vere pleased with the relaxation 
of the freeze order as some here 
ave a considerable investment 
ed up in automobiles of this class. 


SAE Protests Ban 


On Civilian Antifreeze 
DETROIT.—WPB’s recent 
order barring civilian motorists 
rom purchasing permanent type 
antifreeze solutions, has been 
protested by the Anti-Freeze 
ommittee of the War Engi- 
neering Board. 

The committee has submitted 

recommendation to the Auto- 
motive division of WPB, sug- 
gesting that those motorists who 
already have permanent type 
solutions in their radiators be 
enabled to obtain, on a ration- 
ng basis, sufficient additional 
quantities to “make-up” the 
strength of the solutions for 
next winter’s driving. 

This modified program would 
equire only four million gallons 
‘of ethylene glycol, whereas if 
the solutions now in cars were 
thrown out, an estimated 20 
million gallons of alcohol would 
be needed next winter, it is 
pointed out, 


not, for any reason, keep your car 
on the road, sell it so that it will 
get into the hands of someone who 
needs such transportation for his 
work in the war effort. 

Get in on some share-the-ride 
program, for there is a growing 
need for wider public participation 
in such activities, This is true be- 
cause in a share-the-car arrange- 
ment not only a saving of gasoline 
and rubber is made possible, but 
many additional cars can be kept 
in service. 


“When the last of our new cars 
are distributed in the United 
States,” Larson stated, “which may 
well be before the end of 1943, we 
shall be down to bedrock as far as 
new automobiles are concerned. 
But our 27,000,000 passenger cars 
and 5,000,000 trucks must be kept 
going as America’s most essential 
means of keeping up the wartime 
pace. 

“Our people, fortunately, are 
learning to take better care of 
their cars, drive them more care- 
fully, and repair them more 
often. We can’t afford to junk 
good transportation. Any ten- 
dency to ‘garage’ automobiles for 
the duration should be discour- 
aged wherever possible, Multiple- 
car families—that is those having 
extra cars, or those who for any 
reason no longer need a car— 
should be encouraged to sell their 
cars to those who need transpor- 
tation to further the war effort. 

“And let me emphasize this fact: 
all government agencies are in- 
creasingly conscious of the need to 
keep every possible car and truck 
on the road.” 


Florida Solons 
Act to Outlaw 
Closed Shop 


TALLAHASSEE, Fla. — After 
such action had been requested by 
the Associated Industries of 
Florida and a number of other 
organizations, Florida’s legislature 
has given final approval to a pro- 
posed state constitutional amend- 
ment which would outlaw labor’s 
closed-shop contracts in the state. 
If approved by the electorate in a 
referendum at the 1944 general 
election, Florida will become the 
first state to abolish the closed 
shop by constitutional amendment. 


The amendment would change 
the Florida Bill of Rights to read 
that “the right of persons to 
work shall not be denied or 
abridged on account of any 
membership or non-membership 
in any labor organization or 
union; provided that this clause 
shall not be construed to deny or 
abridge the right of employes 
by and through a labor organiza- 
tion or union to bargain collec- 
tively with their employer.” 

A “united request” for legislative 
approval had been made by 21 
organizations, which asserted that 
the proposed amendment “is look- 
ed to by business, farming inter- 
ests and free unorganized labor of 
Florida to contain the remedies 
now needed for protection against 
unreasonable, arbitrary and dis- 
criminatory control from certain 
factions of organized labor.” 


Mich. Dealer Mortality 


Totals 414. in Year 


DETROIT.—According to Michi- 
gan department of revenue records, 
made public last week, a total of 
414 automobile dealers throughout 
the state have closed their doors 
in the past year, Sales tax returns 
are used as a basis of the com- 
putation. 

It was further stated that, since 
March of last year, approximately 
2,500 gasoline stations, garages and 
repair shops have gone out of busi- 
ness. The remaining’ establish- 
ments continue to divide a higher 
dollar volume of business, the de- 
partment pointed out, according to 
rising returns in sales taxes, 


All Wars End! There’ll be Cars and 
Trucks and Tires to sell again. 
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ments from Maine to California, an estimated 50,000 readers. Low rates: TEN CENTS (10¢) PER 
WORD per insertion or 25¢ per word for 3 insertions. Cash in advance. Count initials and groups 
of numbers as one word. Ads may be signed with your name and address at regular rates, but where 
replies are sent to “Box No....., Care Automotive News, Detroit” these words are FREE, and replies 
are forwarded, unopened, day received. Address: 


WANT AD DEPT., AUTOMOTIVE NEWS, 


FORD AGENCY PARTS CLERK and vul- 
canizer and recapper. Draft exempt. 
Good wages, steady work, transporta- 
tion furnished. Give experience and ref- 
erences in own hand writing. Ford 
Agency, Pocatello, Idaho. Box 419, c/o 
Automotive News, Detroit. 


PARTS SALESMAN for garage and dealer 
trade; also experienced parts men 
Chrysler Parts Wholesaler. Only quali- 
fied applicants considered. Holt Motor 
Co., Minneapolis, Minn. 


MECHANICS, Automobile for largest Ford 
dealer in Northern California. $1.25 hr. 
for 40 hr. week and 1% rate for over- 
time. Ideal conditions, permanent job. 
Give full details experience, age, draft 
status, etc. Wm. L. Hughson Co., Inc., 
1200 Larkin St., San Francisco, Calif. 


METAL MEN, Automobile, for largest 
Ford dealer in Northern California. 
$1.37% hr. for 40 hr. week and 1% rate 
for overtime. Ideal conditions. Perma- 
nent job. Give full details experience, 
age, draft status, etc. Wm. L. Hughson 
Co., Inc., 1200 Larkin St., San Fran- 
cisco, Calif. 


PARTS MEN, Ford, for largest Ford 
dealer in Northern California. $1.00 hr. 
for 40 hr. week plus 1% rate for over- 
time. Give full details experience, age, 
draft status, etc. Ideal conditions, per- 
manent job. Wm. L. Hughson Co., Inc., 
1200 Larkin St., San Francisco, Calif. 


WANTED EXPERIENCED FORD ME- 
CHANICS. Have large, well equipped 
shop located in Florida town of 10,000 
people in heart of Citrus, Vegetable and 
Lake region. Right where living and 
fishing will be best from now on. Large 
Naval Air Station located here. We pay 
high commission basis with guaranteed 
weekly minimum. Wire or write giving 
total experience with Ford dealers. 
want permanent employees. W. Az. 
Morrison, Vice President, Strickland 
Motors, Inc., Sanford, Fla. 


SERVICE MANAGER for large central 
Ohio dealership. Excellent earnings. Fu- 
ture opportunities controlled only by 
your ability to produce. Experienced with 
Chrysler products helpful but not es- 
sential. Reply stating age, 
lodge or other organization affiliations 
and earnings desired. Box 412, c/o Au- 
tomotive News, Detroit. 


MECHANICS WANTED. Chrysler Product 
experience. Salary. Vacation with pay 
after first year. Best of working condi- 
tions. Contact Mr. Lange, Shank-Cobley, 
Inc., 1017 Madison Avenue, Toledo, Ohio. 


PARTS MANAGER, Oldsmobile Dealership. 
$175 monthly salary. City Oldsmobile 
Company, Oklahoma City, Okla. 


EXPERIENCED PARTS MANAGER for 
Chrysler products. Good opportunity in 
established business. Ideal location. Ref- 
erence required. McNutt Motor Co., 110 
College St., Maryville, Tenn. 


POSITION WANTED 


SITUATION WANTED, Parts Manager 
Chrysler products. Mid-West or South, 
would consider Pennsylvania. 
factory, 7 years dealer. 
change. $250 per 
references. Box 417, 
News, Detroit. 


Excellent 
c/o Automotive 


WASHINGTON REPRESENTATION, Cur- 
rent Government Activities; Priorities, 
Specifications, Awards, Data; Trade- 
Marks, Labels, Copyright, etc. Retainer, 
per Diem or Fee Basis. 20 Years Ex- 
Perience in Research. H. C. Hallam, 
1331 G. Street, Washington, D. C. 


150 OHIO DEALERS in concentrated de- 
fense production area need good used 
cars. Send list, prices, etc. Box 410 c/o 
Automotive News, Detroit. 


CHRYSLER - PLYMOUTH DEALER de- 
sires to arrange with Eastern connection 
to purchase late model used cars (prefer- 
ably Plymouth, Dodge, De Soto and 
Chryslers). Write Forman Motor Co., 

3020 Broadway, Oakland, Calif. 


Kindly insert the following 


Address 


WILL BUY—late model clean choice used 
cars, pickups and trucks. Have own 
transport. We own and operate 10 Used 
Car markets in Utah, Idaho and Colo- 
rado. Send lists and prices Airmail to 
Jesse M. Chase, Pocatello, Idaho. 


WANTED 1939 to 1941 Ford, Mercury 


& Chevrolets passenger cars. Send list 
and wholesale prices. Write Automobiles, 
P.O. Box 55, Griffin, Ga. 


USED CARS FOR SALE 


TRUCKS, CARS and BUSES for sale. 
150 to 200 40’s to 42’s. All makes and 
models on hand at all times. Ben Fishel 
Auto Company, 2114 Sycamore, Cairo, 
Tilinois. (Phone 127). 


IMMEDIATE SALE fifty 1941 Chevrolet 


and fifty 1941 Plymouth two-door and 
four-door sedans; also 40 1941 Dodge 
sedans and 30 dump trucks. All models, 
all cars in excellent condition. Excellent 
tires. Delivery Drivers Available. Box 
397, c/o Automotive News, Detroit. 


DEALERS NOTICE! Plenty of cars can 
be bought here at the right price. 
Jacobs Brothers, 245 North Broad, Phila- 
delphia, Pa. 


CARS FOR SALE 


Late Model BUICKS 
and other makes. 


NEWARK BUICK CORP. 
980 Broad Street 


OBSOLETE PARTS EXCHANGE 


FOR SALE—One Model T Ford cylinder 
block. M. L. Mathes, 610 Toledo Trust 
Building, Toledo, Ohio. 


DEALERS—If you need, or have for sale, 
any obsolete parts for cars and trucks, 
why not advertise in Automotive News’ 
Want Ad Dept.? It brings results. 


NEW CABS WANTED 


OHIO DODGE-PLYMOUTH direct factory 
dealer wants new Dodge & Plymouth 
cars and used cars also. Send list, body 
type and prices. Write Box 418, c/o 
Automotive News, Detroit. 


WILL PAY GOOD PRICE for New DeSoto 
and Plymouth cars. Rawls Motor Com- 
pany, Raleigh, N. C. 


WANTED TO BUY, New 1942 Pontiac 
cars. The Roth Motor Sales Company, 
1310 Cherry Street, Toledo, Ohio. 


NORTH CAROLINA DEALER will buy 
new Dodge and Plymouth automobiles or 
will trade new Dodge Trucks and Com- 
mercial Cars for same. Box 413, c/o 
Automotive News, Detroit. 


Box 416, c/o Automotive News, Detroit. 


WANTED TO BUY. New 1942 model 
Studebaker cars. Hollingsworth Motor 
Sales, Marion, Indiana. 


VIRGINIA DEALER WANTS any number 
of Packard and Studebaker cars. 
late model used cars. Virginia Motor & 
Sales Corp., Norfolk, Va. Phone 23203. 


2 Speed Axle Trucks. Will buy outright 

or trade % Ton Stakes or Cab and Boxes. 

Substantial bonus for outright purchase. 

Write, wire or phone. HOWARD CRUM- 

LEY CHEVROLET COMPANY, Shreve- 
port, La. 


DETROIT. 


USED CAR AUCTION 


AUCTION 


Every Tuesday -Rain or Shine 


CAIRO, ILLINOIS 


--For Dealers Only-- 
Come Buy !--Come Sell! 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


UIPMENT WANTED 


WANTED. Valve Hard Seat Grinder, 
Front End Checking and Alinement Unit, 
preferable Bear F110, or similar. Write 
Box 415, c/o Automotive News, Detroit. 


WANTED—WRECKER, mounted on Dodge 
chassis, 40 or 41 model. Will pay cash. 
Give full description. Citizens Motor 
Company, Box 336, Williamson, West 
Virginia. 


MOTOR REBUILDING EQUIPMENT 
WANTED, must be in good condition. 
Will pay cash. 1—14” x 48” Crankshaft 
grinder, 1—Grinder for Clutch Pilates, 
Connecting Rods and Ford Push Rods 
(Lempco Model AC or similar), 1— 
Brake Drum Turning Machine (Lempco 
Model JJ or similar) HAL LYNCH MO- 
TOR COMPANY, Jacksonville, Florida. 


WANTED: Thirty Foot Van Type Trailer, 
two Late Model 522 GMC Tractors. Give 
description and price. Welborn Motor 
Company, Anderson, S. C. 


2—1936 Heavy Duty Francis Auto Cart 
Truck Trailers, Tandem wheels, single 
axle; good 7.50x20-10 ply tires: 
each. Also 14—New Dodge Truck 
windshield Cowl Assemblies, $50 each. 
PARRISH, INC., TULSA, OKLA. 


ALEMITE Gear Lubricant Dispenser. 400 
Ib. bulk capacity. Air operated with 
meter. M. E. Wyatt & Sons, Meadville, 
Penna. 


DEALERSHIP WANTED 


INTERESTED IN PURCHASING Dodge 
Dealership. Preferably Michigan but will 
consider any location having normal 
potential in excess of 350 vehicles. Will 
buy all inventories and equipment. Box 
420, c/o Automotive News, Detroit. 


INTERESTED IN BUYING Chevrelet, 
Buick or Cadillac Dealership in Middle 
West. Would prefer some new car 
inventory. Replies treated confidentially. 
Box 414, c/o Automotive News, Detroit. 


INTERESTED IN PURCHASING a dealer- 
ship in New England or New York State. 
Prefer a General Motors Agency with 
potential of 350 to 500 cars. Give full 
particulars. Box No. 409, c/o Automo- 
tive News, Detroit. 


WANTED OBSOLETE SPRINGS Truck or 

er car, must be new. Give 

manufacturers part numbers and quan- 

po Spring Service Company, Tulsa, 
a. 


7 COMPLETE NEW SETS Cushions, Lay 
Back, Arm Rests, Mohair Upholstery 
Rear Seat 1942 Master Deluxe Chevro- 
let, 5 Pas. Cpe. $30 complete set. 
tory list $80. A. C. Chevrolet Co., 
3257 Boulevard, Jersey City, N. J. 


WILL TRADE 


LIKE TO TRADE 100 trucks and 25 pick- 
ups; all Fords and Chevrolets for Ford 
and Chevrolet Passenger cars. Write Box 
411, c/o Automotive News, Detroit. 


a 


Address all Box No. replies in care of Automotive News, 5229 Cass Ave., Detroit 
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AUTOMOTIVE NEWS, 5229 Cass Ave., Detroit, Mich. 


word Want Advertisement, under proper heading in the next | 


(1) or (3) editions of Automotive News, for which find enclosed $ 
of TEN CENTS (10¢) per word for one insertion or Twenty-five cents (25¢) per word for three inser- 
tions. (No charge for Box Number address when replies are sent in care of Automotive News.) 
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War Output Rises Again... 





75,000 Planes Produced 


Since Pearl Harbor 


DETROIT.—With March arma-|in April broke all-time records, 
ment production topping February | with 157 ships totaling 1,606,600 
by 11 percent, America’s war plants | deadweight tons. Nelson revealed 
produced 6,200 airplanes in March|that March delivery of Liberty 
to raise the total to nearly 75,000| ships exceeded 100 for the first 
in the 17 months since Pearl Har- | time. 


bor, WPB Chairman Donald Nel- 


son revealed last week. 


Nelson previously had estimated 
that April’s plane output reached 


almost 7,000. 


Meantime, the Maritime commis- 
sion revealed that ship production 


Ford Producing 
Superchargers 


In Quantities 
DEARBORN. — Full 


machined turbines 


production 
of turbo-superchargers, delicately- 
which force 


Other highlights of Nelson’s 
March production summary: 

1. Heavy bomber production 
passed the 500-a-month mark. 

2. Combat vehicles showed a gain 
of 13 percent, almost 3,000 tanks 
being delivered. 

3. In the first quarter of 1943, 
the United States produced almost 
18,000 artillery pieces, including 
more than 7,000 anti-aircraft guns 
and more than 8,000 anti-tank 
guns; 235,000 machine guns and 
more than 1,000,000 rifles and sub- 
machine guns. 

Nelson warned, however, that the 
“very great advances made in the 
last year cannot be sustained for 


great quantities of air into aircraft) many months longer,” pointing out 


engines to obtain greater horse- 
power, especially at high altitudes, 
has been reached by the Ford Mo- 


that the nation is nearing top ca- 
pacity in steel production and that 
“shortages of manpower, particu- 


tor Co., it was announced last larly of highly trained key person- 


week. 


Using the General Electric Com- 
pany’s design, Ford has turned out 
several thousand of the machines 
in a plant where automobile bodies 
were built just a little more than 
a year ago. Outstanding in the Ford 
the development and adaptation of 
supercharger production has been 
different manufacturing 
methods which save critical ma- 
terials and time and eliminate use 
of vital machinery, it is reported. 

Ford successfully has substituted 
low carbon sheet steel, of which 
there is a plentiful supply, for 37 
pounds of scarce aluminum in the 
construction of the supercharger’s 
compressor casing. Taking a Gen- 
eral Electric idea, the auto engi- 
it by utilizing 
experience and finesse acquired 
during many years of making dies 
for automobile stampings and de- 


several 


neers perfected 


veloping deep draw sections. 


Studebaker Gets 
Army-Navy E’s 


FORT WAYNE.—The E pennant, 
signifying the Army-Navy produc- 
tion award for efficiency, is to be 
presented to the Aviation — 
three 


of Studebaker Corp. at 
separate ceremonies this week. 


The award will be presented dur- 
ing ceremonies at the company’s 
plant here on May 10. On the next 
day the men and women of the 
plant at Chicago will receive the 
pennant, and on May 12 the com- 
pany’s South Bend plant is to be 
the site of the last of the cere- 


monies. 
* a * 


Army-Navy E Award 
To Buick Delayed 


FLINT.—The War department 
last week postponed indefinitely 
presentation of the Army-Navy E 
award to Buick. Ceremonies were 
to be held at the company’s plants 
here and in Melrose Park, Ill. 


on May 7. 


While the War department’s an- 
nouncement gave no reason for the 
action, it followed declaration of Monda 
Buick Local 599 (UAW-CIO) that 
the local would not take part in 


the award ceremonies. 


CMP Demands Exceed 


Available Supplies 
WASHINGTON. —A_ continu- 
ing demand for materials out- 
running the available supply 
was reflected in the third quar- 


ter allotments of controlled ma- 
terials just completed by the 
requirements committee, WPB 
Chairman Donald Nelson an- 
nounced last week. 

The allotments of controlled 
materials have been made to 
14 claimant agencies represent- 
ing military and civilian re- 
quirements, lend-lease, and 
other exports. Total requests 
amounted to more than 20,000,- 
000 tons of carbon steel, while 
the estimated supply in the third 
quarter is slightly under 15,000,- 
000 tons. 














nel, are retarding production.” 

March munitions production 
showed gains in all major cate- 
gories over February, with aircraft 
up 11 percent; ground ordnance, up 
7 percent; navy and army vessels, 
up 14 percent; merchant vessels, up 
7 percent; miscellaneous munitions, 
up 12 percent. 


UAW Again Vetoes 


Incentive Plan 


DETROIT.—Incentive pay—a hot 
potato for the UAW-CIO for the 
past four months—received another 


thorough going-over last week at. 


a session here attended by dele- 
gates representing Michigan’s UAW 
members. 

Despite the pleas of Vice-Presi- 
dent Richard Frankensteen, who 
recently joined the forces of Sec- 
retary George Addes in backing a 
return to incentive wages in war 
plants, the union delegates turned 
a deaf ear to the proposal and 
demanded the UAW go on record 
as firmly against such a system. 

Frankensteen had told the meet- 
ing, amid boos, that the incentive- 
pay system is coming back soon 
and “we might as well be prepared 
for it.” 

Meanwhile, the delegates en- 
dorsed the wage demands of the 
mine workers, and President R. J. 
Thomas proposed that: (1) Roose- 
velt personally see that prices are 
rolled back; (2) Prentiss Brown be 
replaced by Leon Henderson as 
OPA chief; (3) WLB approve equal 
pay for equal work throughout the 
country; (4) Secretary of Labor 
Perkins be replaced by a labor 
man; (5) the control over WLB by 
Economic Director James Byrnes 
be loosened. 


Chevrolet Plants 


Receive E’s 


BUFFALO. — At simultaneous 
ceremonies witnessed by more than 
10,000 plant employes, three Chev- 
rolet manufacturing units here 
y were awarded Army-Navy 
E flags. The awards were made to 
the Buffalo plants for their record 
in the manufacture of Pratt & 
Whitney aircraft engines. 

Attended by M. E. Coyle, Chevro- 
let general manager, and other top- 
ranking officials in General Motors 
and the division, the E’s were pre- 
sented by Col. Alonzo M. Drake, 
Col. George E. Strong and Lieut. 
Col. William L. Kimball. 


Packard Workers Buy 


Bonds Off ‘Wagon’ 

DETROIT.—Six “Victory Bond 
Wagons,” each pulled by an elec- 
tric tractor, are touring. the 400 
departments of the Packard plant 
to bring Second War Loan partici- 
pation direct to workers without 
impeding flow of war production. 
The “Wagons” have already sold 
$513,000 worth of extra war bonds. 
Leaders of the Packard drive esti- 
mate the total will top $600,000 
before the “Wagons” complete 
their itinerary. 



























































OPA Determined on Peg 


(Continued from Page 1) / 
inclusive. The 1935 prices will be the “base price” for 
all prior years. Some 18,000 prices would be included in 
an appendix to the regulation, a few samples of which 
were shown in the outline presented at the meeting here. 
Additions could be made to the “base price” for 48 types 
of special equipment. This list is limited to heaters, 
radios and “built-in” items, a number of which were 
shown in the outline. An addition to the “base price 
of $50 or 10 percent of the maximum price also would be 
allowed on sales of “reconditioned and guaranteed vehi- 
cles,” with the regulation prescribing the guarantee to 
be given the purchaser. ' 

Use of the October-December period as the basis for 
the proposed ceiling prices drew complaints from numerous 
dealers, who said that that was a low-market period and 
urged that any ceiling scale be based on current prices. 
J. F. Delaney, OPA commodity specialist, who handled the 
meeting after it reached the point of discussion from the 
floor, replied that current prices wouldn’t be current by 
the time they had been compiled and put into effect. He 
also said that used car prices had been advancing from 
month to month and that normal seasonal trends no longer 
held. Use of the October-December period, he added, was 
in accord with the “a Y taal order. 

One dealer pointed out that used cars 

Promises Control now being sold are of better quality 
Over Individual because of careful reconditioning than 
Used Car Sales is normally the case and, therefore, a 
higher price was warranted. Many 
dealers complained that the proposed regulation would be 
enforced against them but that as far as sales from 
individual to individual were concerned, it was unworkable 
and unenforceable. On this point, Delaney promised that 
OPA intends to enforce the regulation for the public as 
well as the dealers. Methods to accomplish this are still 
in the formative stages, he said. 

One dealer suggested that enforcement be tied in with 
gasoline rationing. Delaney replied that this was under 
consideration. He told this AUTOMOTIVE NEWS corre- 
spondent that a number of other enforcement steps were 
being considered, including the possibility of checking on 
individual-to-individual sales through the cooperation of 
state agencies handling registrations. He conceded, how- 
ever, that the problem ar = difficult. 

A number of dealers warned that the 
proposed regulation would halt the move- 
ment of used cars from slow-demand 
areas to other sections where the demand 
is greater. It was pointed out that cars 


Flow of Cars 
Seen Deterred 
By a Ceiling 
is 
have been moving from the Eastern states to other sec- 
tions where gasoline rationing restrictions are easier and 
_ there is a greater need for automotive transporta- 
ion. 
Delaney’s remarks that shipping costs could be met 
by cutting under the — didn’t get far with the dealers. 
x * 


Replying to a query on how recondi- 
Much Discussion tioning costs could be recovered under 
Over the Costs the proposed regulation, Delaney again 
Of Reconditioning suggested the purchase of the vehicles 
below the ceiling. He explained that 
the allowance of $50 or 10 percent of the ceiling price, as 
an addition to the base price, was not intended to cover 
reconditioning costs but only to protect the dealer against 
the liability of a guarantee. Speakers from the floor 
placed considerable emphasis on the regulation’s inequity 
to dealers who have stressed reconditioning in the past. 
Phrasing of the guarantee section of the proposed 
regulation drew prolonged criticism from the dealers. 
They urged insertion of a clause to make violation of a 
guarantee subject to civil penalties only, instead of civil 
or criminal penalties, as would now be possible. It was 
pointed out that dealers would be open to criminal prosecu- 
tion merely because of the unfounded views of cranks. 
Since the dealer would only be allowed an addition to 
the base price of $50 or 10 percent of the ceiling price as 
protection against dealer liability, it was suggested also 
that the guarantee be re-written to provide that buyers 
could not recover ae in _- of that amount. 
* 


Another suggestion was that the regula- 
tion should require that a car, in the 
event of breakdown, be brought back to 
the dealer issuing the guarantee. It was 
also urged that the word “reconditioned” 
be stricken from the phrasing of the guarantee, since 
some used cars could be guaranteed without need of re- 
conditioning. A further recommendation was that the use 
of prices with a guarantee provision be restricted to 
dealers with repair facilities. The question of how trade- 
in manipulation could be handled under the regulation was 
raised by several dealers. Delaney replied that price data 
is lacking for the establishment of “true prices” to cover 
the matter, but that a rough balance would be achieved 
—. ina would have to be resold under the ceiling 
schedule. 
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Obituaries— 


Raymond M. Ower 
Dies at 70 


WESTPORT, Conn. — Raymond 
M. Owen, 70, pioneer automobil 
manufacturer and distributor, died 
at his home here Apr, 29 after a 
long illness. 

Owen built the Owen-Magnetic, 
an electrically operated vehicle 
He also designed and built th 
Dyneto starting and lighting equip- 
ment, used by Packard, In 1899, 
he rebuilt a horseless carriage fo 
business purposes, said to be one 
of the first gasoline-propelled ve 
hicles in commercial use. ; 

A native of Kent, O., he estab- 
lished agencies in New York an 
Cleveland for the Orient Buck 
board Co. and the Oldsmobile Co. 
in the 1890’s. He also set up age 
cies for Franklin, Premier, Mit- 
chell, Hudson and Essex automo- 
biles in New York. In 1901, h 
sold 1,000 Oldsmobiles, believed a 
record for the time. From 1922 
to 1932 he was president of th 
New York Hudson Motor Car Co. 


Houser, Cadillac Official, 
Dies at Age of 52 


DETROIT.—W. Arnold Houser, 
52, general parts and service man- 
ager of Cadillac, and director oc 
the Cadillac tank training school, 
died here May 4 after a sho 
illness. In 1915, Mr. Houser joined 
the Cadillac organization when the 
parts and service department n 
bered but a half a dozen people 
For the past 11 years he had been 
the general parts and service man 
ager. 

* ¢ & 


Harry Miller, Designer 
Of Race Cars, Dies 


DETROIT.—Funeral services 
were held here last week for Harry 
A. Miller, 68, designer of race ca 
and airplanes, who died May 3 o 
heart disease. 

“Miller Specials” captured 11 o 
the 500-mile Indianapolis Speed- 
way classics, and Mr. Miller de 
signed cars for Eddie Ricken 
backer, Barney Oldfield, Tommy 
Milton, Pete DePaola and othe 


es * ¢ 


Col. Morrow Krum Killed 


In Iceland Crash 


WASHINGTON. — Col. Morrow 
Krum, 47, former publicity chief fo 
Studebaker, was killed in the plane 
crash in Iceland last week, whic 
also took the life of Lieut. Gen 
Frank M. Andrews, chief of U. 8. 
Army forces in the Europes 
theater, and 10 others. 

Col. Krum, who left Studebake 
to join the Air Force in 1941, wa 
press relations officer for the 
European theater at the time a 
his death. 














